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Life insurance may well be one of the largest assets within an estate — whether it is owned by an 

individual, a business, or part of overall estate planning. That being said, it is an asset that is 

generally not evaluated, reviewed, or appraised on a consistent and comprehensive basis.  

 

AGENCY NAME believes that some life insurance policies can be improved upon once a thorough, 

detailed, and unbiased analysis has taken place. AGENCY NAME works with a select number of 

insurance carriers and professionals across the nation. We evaluate the current coverage in force 

and recommend alternative solutions, where appropriate, for those that depend on life insurance 

coverage being there for their families, business partners, or estate plan completion.  

 
 
 
 
 
 
 
Change is constant — and the life insurance industry is no different. We have seen changes in the 

following:  

·  The way life insurance is designed, priced, and medically underwritten  

·  Life expectancies  

·  More favorable medical underwriting classes are now offered by some insurance carriers 

·  Some medical histories are now considered standard risks as compared to years ago  

·  Interest rate and dividend crediting rates may not be performing as anticipated.  

·  Your planning goals and desires may have changed — re-evaluation may be needed  

What  Has  Changed i n  the  L i fe  I nsu rance  Indus t r y?  

 

Why A Rev iew ? 

 



 
 
 
 
 
A licensed, professional insurance agent conducts and presents the Personal Policy Review.  

That review is further examined by AGENCY NAME who has performed life insurance reviews, 

nationally since INSERT YEAR. AGENCY NAME has expertise in evaluating and reviewing life 

insurance companies, existing in-force life insurance policy ledgers, policy design, underwriting, and 

the overall cost-of-insurance assessment process. We believe this puts AGENCY NAME in a position 

to evaluate any life insurance policy on an objective basis.  

 
 
 
 
 
 
 
 
·  Summary of the current in-force policy status  

·  Type of policy, ownership, beneficiary designations, payment methods 

·  Review of current client objectives and needs 

·  Assessment of the medical underwriting rate-class and possible improvements  

·  Re-evaluation of the changes in interest-rates and cost-of-insurance as it relates to current 

objectives  

·  Financial stability of the insurance company  

·  Evaluation of cost-effectiveness of the current policy to help ensure the client’s current and 

future objectives are achieved  

 

  

Who Conducts the Pol icy Review? 

What is  Included in the Personal  Pol icy 
Review?  



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
CLIENT NAME       DATE OF BIRTH     

Current Insurance Company  INSERT CARRIER NAME HERE 

Product Type  INSERT TYPE HERE 

Death Benefit 1  INSERT DEATH BENEFIT HERE 

Current Premium [Annual] 1  INSERT PREMIUM HERE 

Date of Policy  INSERT POLICY DATE HERE 

Policy Owner  INSERT POLICY OWNER HERE 

INSERT HERE  

Cash Value 

INSERT HERE 

Client Objective  INSERT HERE, (I.E. ESTATE LIQUIDITY) 

INSERT REASON 1 HERE 
 

Objective of Policy Review 2  
INSERT REASON 2 HERE (OPTIONAL)HERE  

 
 
 
 
 
 
 
 

 

Cl ient  and Pol icy Summary 



 
 
 
 
·  Policy is currently owned by the INSERT NAME HERE, DATED DATE HERE  Name Trustee if 

applicable. 

·  NAME OF BENEFICIARY 

·  IF ANY GIFTING, ADD INFORMATION HERE 

·  Name of CLIENT’S TAX & LEGAL COUNSEL , who should assist in reviewing these prior 

arrangements.  

 
 
 
 
 
 
 
·  Review of the CARRIER NAME Life policy DATED - INSERT DATE HERE indicates an 

underwriting class of  INSERT CLASS HERE. 

·  Evaluation of current underwriting criteria was conducted with numerous insurance carriers. 

Based on current medical information you provided, certain companies may consider offering 

a INSERT RATE CLASSIFICATION .3  

·  To validate a new rate classification, medical testing may be required  

·  If a INSERT RATE CLASSIFICATION 3 was obtained, a reduction in policy cost may be 
anticipated. 
[This is an optional bullet. Delete if not being us ed in the policy review]  
 
 

The below graphic shows the relationship between the different rate classes and policy cost:  
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The following will focus on the current and future performance of your existing life insurance policy. 

Displayed will be current and guaranteed interest rates, cost-of-insurance, premium level, and 

guaranteed and projected assumptions.   

 

CARRIER NAME In-Force Ledger   

 

·  Annual Premium Outlay is $X  

·  Net Cash Surrender Value END OF YEAR is $X  

·  Current Net Death Benefit is $X  

·  If the current premium levels, current cost-of-insurance charges and current interest rates remain 

the same, your policy is projected to remain in-force to AGE _____ 

·  At the current premium level, maximum cost-of-insurance charges and minimum interest  rate 

crediting, this policy is projected to remain in-force to AGE _____ 

 

See attached inforce-ledger. 

 

Policy values were obtained directly from insurance company papers and were treated as current, as 

of INSERT DATE 

 

This presentation is based on the assumptions and data provided by you, the client.  The more 

accurate the date you provide, the more valuable this review will be.  However, all assumed growth 

rates for assets and inflation are based upon information provided by you and are not a guarantee of 

the future performance of any asset, including life insurance or other financial products. 

 

Current  Pol icy Performance 
Assessment  

 



 

 
 
 
CURRENT CARRIER 

 

Industry Ratings 

Rating Agency Current Rating Meaning of Rating Category 

A.M Best & Company  Rating 1     Rating meaning     

Fitch  Rating 2      Rating meaning     

Moody’s  Rating 3      Rating meaning     

Standard and Poor’s  Rating 4      Rating meaning     

 
 
 
Ratings are subject to change; contact your financial professional/insurance-licensed registered 

representative for more details, including information on rating scales and individual rating source. 

The ratings reflected have no bearing on the performance of the variable investment options. Moody’s 

ratings range from Aaa to C; Standard & Poor’s ratings range from AAA to R; Fitch ratings range from 

AAA to D; and A.M. Best ratings range from A++ to S. Moody’s applies numerical modifiers 1, 2 and 3 

in each rating classification from Aa through Caa. The modifier 1 indicates that the obligation ranks in 

the higher end of its rating category; the modifier 2 indicates a mid-range ranking; and modifier 3 

indicates a ranking in the lower end of that rating category. Plus (+) or minus (-) following a rating 

shows relative standing within the major rating categories. Applicable for Standard & Poor’s, Fitch 

and A.M. Best ratings. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 

F inanc ia l  S tab i l i t y  



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 

Company Name /  

Product Name 
Rate Class 

Death 

Benefit 
Premium 

Carrier 

Ratings 

A.M. Best, 

S & P 

Coverage 

Beyond 

Age 100 

Lifetime 

Guarantee 

COMPANY ABC/ 

PRODUCT NAME 
XXXXX [$000,000] [$000,000] XXX XXX XXX 

COMPANY 

XYZ/PRODUCT 

NAME 

XXXXX [$000,000] [$000,000] XXX XXX XXX 

Summary o f  Al te rna t i ves  to  Cons ider  

This page summarizes some possible alternatives to your existing 

life insurance coverage.  You will need to evaluate whether these 

possible alternatives are appropriate for your situation.  You should 

consider possible cost savings, possible improved ratings and 

guarantees against triggering new contestability periods, new 

surrender charges, risks that costs may increase, etc.  You should 

also be aware that any new policy may require the completion of 

replacement paperwork. 

 
All known rate-class factors are considered and applied to many of 

the products offered by over seventy-five life insurance companies. 



 
 
 
 
 
 
Current Surrender Charge:   X%      Surrender Perio d:   X Years    

 

COMPANY ABC/PRODUCT NAME , resulted in: 

  

Premium reduction of  XX%     Non-Guaranteed    Guaranteed   

Death Benefit of  $XXX,XXX     Non-Guaranteed    Guaranteed   

 

Current surrender charge of  $X,XXX and a new surrender period of   X    years. 

 

Death Benefit Guarantee: 

  Extension to age   X  

  No change in the death benefit guarantee extension. 

 

COMPANY XYZ/PRODUCT NAME resulted in:  

 

Death Benefit increase to $ ___________ for same amount of premium  

 

Please see the attached illustration(s) for details on this assessment.  

 
The product offered here is  NAME OF AXA PRODUCT  
 
 
For non-guaranteed products :   
The values quoted here are on a non-guaranteed basis and may vary from year to year from the 
values illustrated for you.  Please read the complete basic illustration that must accompany this 
presentation for a thorough discussion of the non-guaranteed values and any guarantees that may 
accompany this product. 
  
For guaranteed products:   
The values quoted here are offered on a guaranteed basis.  Assuming you pay your premiums as 
scheduled your beneficiaries should receive the death benefit illustrated for you.  This is based on the 
claims paying ability of the issuing life insurance company.  Please read the complete basic 
illustration that must accompany this presentation for a thorough discussion of the guaranteed 
elements that may accompany this product, and any non-guaranteed items associated with this 
product. 
 

This report should only be used in conjunction with the complete illustrations, reports, and 

professional interpretation of a properly life insurance licensed representative. This is NOT tax or 

legal advice, and is not offered as part of a financial plan. 

As  Compared to  Your  Cur ren t  Po l i c y…  



 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Objective: Cost Reduction — Increased Guarantees  

Category EXISTING NEW 

��� �  Annual Premium  XXXXX XXXXX 

��� �  Death Benefit  XXXXX XXXXX 

��� �  Years Guaranteed  XXXXX XXXXX 

��� �  Cash Value XXXXX XXXXX 

��� �  Underwriting Rate Class  XXXXX XXXXX 

��� �  Company Ratings:  XXXXX XXXXX 

– A.M. Best XXXXX XXXXX 

– S & P XXXXX XXXXX 

– Moody’s XXXXX XXXXX 

– Fitch XXXXX XXXXX 

 

Note: Assumes all underwriting requirements are within  [New X]   rate class. Also assumes a 1035 

exchange of $XXX,XXX.  

 
 
 
 
 

 

This report should only be used in conjunction with the complete 

illustrations, reports, and professional interpretation of a properly life 

insurance licensed representative. This is NOT tax or legal advice 

and is not offered as part of a financial plan. 

Summary Compar ison 



 
 
 
 
 
 
 
 
Evaluation of the current policy suggests:  

 

PROVIDE SUMMARY OF EVALUATION 

 

 

 

The alternatives suggest (non-guaranteed assumptions):  

 

PROVIDE ALTERNATIVE SUGGESTIONS 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Conc lus ions  



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 

 

 

 

�  Consult with your financial professional/insurance licensed agent regarding the results of this 

policy review  

- Review and update your planning objectives  

- Determine if your existing policy should remain the same 

�  If alternatives are appropriate: 

- Complete required paperwork  

- Schedule medical examination and assist in gathering medical records  

 

 

This report should only be used in conjunction with the complete illustrations, reports, and 

professional interpretation of a properly life insurance licensed representative. This is NOT tax 

or legal advice, and is not offered as part of a financial plan.  

 

 


